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Highlights: 
______________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________ 

 

1) Samspeak 2) Salonispeak 3) News from RE/MAX India 

4) RE/MAX India Story featured in the Property 

& Wealth magazine 

5) Chairman and the Vice Presidents visit 

RE/MAX Bengaluru 

6) Testimonials from the RE/MAX Bengaluru 

Affiliates 

7) Sharing Best Practices Webinar Series 
2013 

8) Franchise Owner Management Training 
9) Crosspollination of Ideas Across the 

Country 

10) News From Regions   11) News from International 
12) Rewards & Recognition for the month of 

May 

13) Read what the Star Performer of RE/MAX 

Bengaluru has to say 
14) Realty Bytes 15) New Broker Offices & Broker Associates 

  
  

Samspeak 
 
Our NETWORK IS OUR NETWORTH and this is true not only in terms of the transaction 
and referral business but also in sharing of best practices and learning from our 
extensive network so that every Affiliate that joins RE/MAX does not have to reinvent 
the wheel. The month of May was all about cross pollination of ideas wherein Sahil 
Kapoor & Anmol Aggarwal from the RE/MAX Delhi NCR team visited the region of 
RE/MAX North Gujarat to share and learn best practices and I visited the region of 
RE/MAX Bengaluru along with Manpreet & Puneet. 
 

With office visits, training sessions, 60 minutes with RE/MAX and an Awards Night 
scheduled during our trip to the region, the 3 days that we spent there were totally action packed. The enthusiastic and passionate 
team of Broker Owners & Broker Associates led ably by the Regional Owner, Siva Kyasa has made me believe that the region will 
surely be vying for the top awards at the next annual awards ceremony. I would like to make a special mention of Bakianathun, 
Regional Owner of RE/MAX Chennai and Anand Choksi, Broker Owner of RE/MAX Advantage for extending their support to the region 
by attending the event and participating as speakers; their presence is truly a testimonial of the real meaning of RE/MAX being one 
big family!! 
 

Tjekj B]^ejapào ]llnkr]h kj pda Qa]h Dop]pa Qacqh]pknu Aehh eo a welcome step, we can now envision more transparency in our industry 
]o pda ^ehh skqh` dahl ej ajbkn_ejc b]en ln]_pe_ao ]j` sehh ]hok dahl ej olaa`u `eolqpa naokhqpekjo---hapào fqop dkla pd]p rary soon it will 
become compulsory for even Property Brokers to obtain a license before conducting business. 
 

Hoping for the best, wish all of you a super profitable month!! 
 

Regards 
Sam 
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Salonispeak  Events to Look Upto 
 
The month of May has seen some very interesting training 
sessions being conducted online by RE/MAX India & RE/MAX 
LLC as well as classroom training at the National Headquarters; 
from Franchise Management, Exclusive Mandates, Slingshot and 
Design Center usage etc, the topics of these trainings have been 
varied and were aimed at ensuring that we empower our 
Affiliates to become better Real Estate Consultants to our end 
customers. We hope all of you are attending these sessions and 
are being able to implement your learnings effectively.  
 
I would like to congratulate Ripunjay Singh, Arun Dubey, Neetu 

Chaudhary, RE/MAX Right Move, Saravanan R.S., Ajay Sharma and Gonugunta Murali for 
making it to the ñHeroes of RE/MAX Indiaò list for the month of May. Keep up the great 
work; we are hoping to see some more top performers next month.  
 

With July less than a month away, the NAR India convention scheduled for the 6th & 7th of 
July will look at hosting a special session on Women empowerment in Real Estate and will 
also cover varied topics which will help in understanding things like emerging customer 
issues, service delivery considerations etc.  The Convention will see 1000+ top Brokers 
from across the country under one roof and we are hoping to see the entire RE/MAX India 
family attending it together as one big TEAM!! 
 

The RE/MAX Realty Review for the month of May captures all the action that has happened 
throughout our network, we hope you find the newsletter informative and interesting.  
 
Regards 

Saloni 

Have You Registered for the NAR-India Ý 5th Annual 
Convention 

 
 

If not, please visit www.narindiaconvention.com for more information!! 

Monthly Mentoring Webinars with 

Regional Owners (Individually) with 

Chairman 

Date : 10th to  19th June, 13 

Monthly Technology & Development 

Call Webinar with Regional 

Administrative(Individually)  

Date : 11th & 12th June, 13 

Sharing of Best Practices Series 2013 

Date : 14th June, 13 

Technology Webinar- Basics of i-

Connect (For new Affiliates) 

Date : 19th June, 13 

Technology Webinar for Broker 

Owners 

Date : 19th June, 13 

Monthly Mentoring Webinar with 

Regional Owners (Individually) by VPàs 
Date : 25th to 27th June 

Monthly Mentoring Webinar with 

Company owned Territorial Offices 

(Individually) by VPàs 

Date : 21st June, 13 

ABR & ABR+CIPS Module( ABR 

Elective) 

Date : 4th July, 13 & 5th July, 13 

NAR-India 5th Annual Convention 
Date : 6th & 7th July, 13 

Regional Owners Review Meet 

Date : 8th July, 13 

 

 

http://www.narindiaconvention.com/
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News from RE/MAX India 
RE/MAX India Expands its presence in 

the Northern Part of the Country 
The RE/MAX India Story gets featured in 

the Property & Wealth Magazine 

 
Slowly and steadily expanding its footprints in the Northern part 
of the country, RE/MAX India signed a new Franchise in 
Dehradun, Uttarakhand Region. 
 
RE/MAX India congratulates Mr. Vivek Goyal for joining hands 
with us as the Broker Owner of RE/MAX Real Estate One. We 
wish him all the very best for his journey with RE/MAX!! Keep up 
the great work RE/MAX India Sales Team!! 

Can RE/MAX 
India redefine 
the Indian Real 
Estate is the 
caption of the 
cover story in 
the May, 13 
edition of 
Property & 
Wealth 
Magazine. The 
cover story 
delves into the 
unique RE/MAX 
approach to 
business that 
promises to 
make a positive impact on the challenging Real Estate environment 
that we have today. The magazine which is a handbook for the Real 
Estate World managed to do a great job of identifying the problems 
that the Real Estate Brokerage business is facing and how RE/MAX 
is providing solutions to those problems. We would like to thank 
the Editor, Pankaj Sharma and Publisher & Editor-in-chief, Jasmeet 
Dhamija for giving every Real Estate Consultant in the industry an 
interesting read through this article. 

To order copies of the magazine, please get in touch with Parul Chaudhary on 

9654965007 

 

Chairman and the Vice Presidents visit RE/MAX Bengaluru 
Fulfilling the commitment made during the ñWarming your Heartsò event at the 4th RE/MAX Realty Rendezvous in Goa, Sam Chopra, 
the Chairman of RE/MAX India along with both his Vice-Presidents, Puneet Verma & Manpreet Grewal did a Regional Visit to the 
RE/MAX Bengaluru Region for 3 days. During their trip they managed to cover almost all the aspects of Franchise Sales & Regional 
Development.  
 
The event was very well organized and it was a treat to see the strong bond that the Regional Owner shares with his Broker Owners & 
Broker Associates. The visit entailed Broker Office visits, training programs for Broker Owners & Broker Associates, 60 minutes with 
RE/MAX for prospects and an Awards Night .The highlight of the entire event was the RE/MAX Success Celebration & Awards function 
which saw the top performers from the region being recognized for their performance.  
 
It was also great to see the excellent rapport that the Regional Owner shares with other Affiliates across the country, this was evident 
from the fact that P. Bakianathun, Regional Owner of RE/MAX Chennai and Anand Choksi, Broker Owner of RE/MAX Advantage flew all 
the way to Bengaluru to support the Regional Owner by sharing their success stories and best practices with the Affiliates. 
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Siva Kyasa, Regional Owner, RE/MAX Bengaluru 
welcoming the team from RE/MAX India  

Lovely lunch get together followed by a 
interesting session with the enterprising team 
of Franchise Owners of RE/MAX Bengaluru 

Visit to the Headquarters of RE/MAX 
Bengaluru 

   
Visit to the top performing office, RE/MAX 
Ultimate owned by Jinoo Cherian 

Visit to RE/MAX Vista office owned by Satish 
& Gautam Reddy 

Chairman, RE/MAX India sharing an insight on 
the RE/MAX mantra for success 

   
VP, Franchise Development training the 
Affiliates on the RE/MAX tools  

VP, Franchise Sales presenting the value 
proposition of RE/MAX during the 60 minutes 
with RE/MAX  

Anand Choksi, Broker Owner, RE/MAX 
Advantage sharing his Success Story with the 
Affiliates 

  

 

In RE/MAX we believe that άWhat the 

mind can conceive, One can achieveέΣ 

this is the same spirit that we saw in the 

team of RE/MAX Bengaluru...with an 

attitude to match their spirit of wanting 

to take on the world, we are very sure 

that the region will surely create a name 

for itself very soon!!  
Prospect from 60 minutes with RE/MAX 
confirming his intent on joining the RE/MAX 
family for all the right reasons!! 

The growing RE/MAX Bengaluru team with 
Sam, Puneet, Manpreet, Bakianathun & Anand 
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RE/MAX Tweets from the Affiliates about their experience of RE/MAX Indiaõs visit as well as 

the experience of attending the success celebrations event in Bengaluru 

 

 

 

 

 

 

 

 

 

 

Siva Kyasa says: Visit of RE/MAX India team to Bengaluru 
region helped in bringing new sense of optimism in BO's, 
BA's and Regional team. Meeting with success stars 
within the region and other regions was great learning for 
everyone. BO office visit helped to demonstrate strength 
of network. ..Thanks to Sam, Puneet, Manpreet, Anand 
Choksi and Bakianathun for the time and wonderful 
presentations 

Neetu Chaudhary says: Visit of Remax India team helped a 
new energy enter into our Region as well as in the 
Regional Franchise people. Everybody is more motivated & 
more focused now on their work like recruitment & other 
responsibilities. I especially appreciate the information 
and advice they have provided..Lots of thanks to Sam, 
Puneet, Manpreet & Anand for visiting our region & I am 
grateful for the time you spent with us. 

Mohan Karle says: The event was very good and well 
organized. I just wanted to thank  Siva, Sam , Manpreet, 
Puneet and Anand for their talk , energy , excitement , 
l]ooekj ]j` pda gjksha`ca kb pda pk`]uào na]hepu -Sda 
event has helped the development of the associates .We 
had learnt many things . We will enhance and utilize the 
tools what we gain on the training. It was truly great 
meeting them. 
 

Kiran Kumar Harihar says: Remax India Team 
motivated us lot to achieve our vision and it was helpful to 
understand the benefits of using tools & technology 
provided. Showed us the strength in team work and the 
strong reason behind recruiting the people to gain the 
Market share 

Anand Choksi says: Visiting Bangalore and interacting with 

the people in the network was a great experience. Lot of 

energy and enthusiasm was seen. A very high potential 

bunch of Broker Owners and Broker Associates are in the 

city. And I am sure, under the leadership of Mr Siva Kysa 

and with his supportive attitude, the region will do 

wonders!  

 

Jinoo Vargese says: Remax Ultimate team would like to 

thank Siva our Regional Owner for bringing the Remax 

India team to Bangalore and for the interactive sessions 

we had with the team. 

The event held was a great source of motivation for the 

associates. 
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National Webinars 

In continuation to its practice of conducting mentoring sessions, RE/MAX India 
conducted Monthly Mentoring Webinars exclusively for the Regional Owners / 
Regional Directors/ Regional Staff in the month of May which were aimed at 
discussing day to day operations as well mentoring on implementation of best 
practices.  
 
In order to make sure that RE/MAX India continues to make training and up 
skilling opportunities available to all its Affiliates across the length and breadth of 
the country, online training webinars are being conducted on a monthly basis. The 
month of May, 13 saw best practices being shared as well as some extensive 
online training on technology and marketing. 
× Sharing Best Practices Webinar Series 2013 by Sahil Kapoor, Regional 

Head-RE/MAX Delhi NCR on Exclusive Mandates 
× Monthly Technology Webinar in Hindi for New Joinees in RE/MAX 

Network regarding contact management and property listings. 
× Monthly Technology Webinar for Broker Owners related to TRR filling and 

auditing, property Listing, Buyer Match and contacts Management. 
× Mainstreet, Design centre and Slingshot technology Webinar for all Affiliates for self and Listing promotion along with Website 

management 
 

RE/MAX INDIA WOULD LIKE TO MAKE A SPECIAL MENTION OF JAYDIP MEHTA FOR ATTENDING 

THE MAXIMUM NUMBER OF TRAINING SESSIONS; HE IS RECOGNIZED AS THE  

άYEARN TO LEARNέ AFFILIATE FOR THE MONTH OF MAY!!  

Visit http:// offices.remax.in/realty_solutions to know more about Jaydip Mehta!! 

The next online webinar is scheduled for the 14th of June, 2013, wherein you will see a Regional Owner as a guest speaker. Stay tuned for the 
webinar e-mailers from the Headquarters for more information 

 

Franchise Owners from across the country get trained at the National Headquarters!! 

 
In what was one of the most interesting Franchise Management training classes, 10 
Broker Owners and one Regional Staff from cities like Ahmedabad, Chandigarh, 
Chandigarh, Delhi and Rest of Tamil Nadu got trained in the month of May. Learning 
the importance of the RE/MAX Magical Mantra of success, recruitment, retention, 
basics in Real Estate, technology, Exclusive Mandates etc ensured that each of the 
trainees was brimming with new ideas, & plans which they wanted to kick start their 
RE/MAX business with. They all actively participated in various brain storming 
sessions, role plays and team building exercises where Himmat Singh Kapoor was 
awarded with Special RE/MAX prize for answering the maximum number of 
questions. Each one the Franchise Owners have set for themselves some solid 
targets which we are very sure they will achieve. 
We wish each one of them all the very best in making their RE/MAX Franchisees a  
SUPER SUCCESS!! 

http://offices.remax.in/realty_solutions
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Sahil & Peeyush from the Marketing team 
training the Affiliates on how the RE/MAX 
technology can be used to market themselves 

Manpreet & Vikas sharing recruiting ideas with 
the trainees 

The trainer monitoring a class activity 

   
 Team A talking deliberating on value 
proposition that RE/MAX offers to itàs Broker 
Associates 

Top performing Broker Associate Birav Shah 
who is now a Franchise Owner discussing 
pointers on how to create value for clients 

Team C & D taking a break from the class 
activity to pose for the cameraJ 

 

Crosspollination of Ideas across the country!! 

Learning and sharing best practices with each other goes beyond boundaries. 

Sahil Kapoor and Anmol Agrawal from RE/MAX Delhi NCR visited 
the RE/MAX North Gujarat Region to learn best practices from the 
Regional Office as well as the Broker Offices of Ahmedabad. On 
behalf of the two, we would like to thank all the Affiliates who 
spent time with them for their warm hospitality.  

Anshuman Rath, Regional Owner-RE/MAX Odisha visited the two 
RE/MAX offices in Kolkota. Sharing of best practices and rapport 
building were the two objectives that Anshuman managed to 
achieve in this one trip. What better way to learn than to learn 
from each other!! 
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News From Our Regions 
RE/MAX Delhi NCR RE/MAX MGM 

Regional Owner, Manan Choksi along with Regional 
Manager, Sahil Shah and four sales coordinators 
participated in FRO 2013 in Mumbai and spread the RE/MAX 
philosophy amongst visitors. The Region managed to gain a 
good amount of footfall at their stall and are hoping for 
some good conversions from their participation. We wish 
them all the very best in selling Franchisees and expanding 
their presence in the region of Mumbai !! 

  

 

RE/MAX Assam 

Conducting Discovery Days 
for Franchise Sales and 
helping itào Ankgan Nbbeces 
conduct Discovery Days for 
Agent recruitment has kept 
the region of RE/MAX 
Assam super busy in the 
month of May.                                         

The region also saw its 
Broker Office RE/MAX 
Ultima sign itào benop Ankgan 
Associate for which we 
would like to congratulate 
the Region and Bongshi 
Dhar Borah,Broker Owner 
of RE/MAX Ultima.                              

 

The endless effort made by RE/MAX 
Delhi NCR Team under the dynamic 
leadership of its Regional Head, 
Sahil Kapoor is bearing fruits now. 
Believing in the RE/MAX model, 
systems and mentoring capabilities 
of RE/MAX Delhi NCR made Harish 
Magon & Sukhjinder Singh sign their 
second office soon after a month of signing the first one.  
 
Heartiest congratulations to the two for their second office, we wish 
them all the very best for their journey with RE/MAX!! 

In order to support their Broker 
Offices, the energetic team of 
RE/MAX Delhi NCR conducted a 
QDBQTHSDQào C@X for the 
recruiters in the region in order to 
train them on Agent recruitment. 
The team has also been actively 
helping itào Ankgan Nbbe_ao _kj`q_p 

Discovery Days aimed at increasing the Agent strength in each of its 
offices. Kudos to the team, we are hoping to see their Affiliates 
become super successful. 
 

  

RE/MAX Punjab 

 
In order to reach out to the prospects in the interiors of their Region, the RE/MAX Punjab Team has 
been on a multi city tour to conduct 60 minutes with RE/MAX in cities where they do not have a 
presence; one of the prominent cities where they got a good response was Ferozepur. Hereàs wishing 
them luck in expanding their foothold in their region! 




